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Who We are

Premier Insuranc€ontractsnc., is a Field Marketing Organization (FMO):
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Established in 2005

Enrolled more than 52,000 clients into an ACA or MA plan since inception.
2006- Brokers Presidents Club for Texas HealthSpring.

2007- Brokers Presidents club for Texas HealthSpring.

2010- 2" runner up for national general agencies for Cigna HealthSpring.
2011- 29 runner up for national general agencies for Cigna HealthSpring.

2016 Top National agency for Molina Healthcare selling Affordable Care Act (A

Ambetter Top Producer 2019 ACA.

( )PREMIER

INSURANCE CONTRACTS, INC




General Lines Agent

Life, Accident, Health and HMO, Property and Casualty
ALVARO ALONSO CASTELLANOS
78 W FRENCH OAKS CIR
THE WOODLANDS, TX 77382
is authorized to transact business as described above
License No: 988536 Issue Date: 11-23-1999  Expiration Date: 08-31-2020
Generated by Sircon 173750157

T, || 1S HEREEY AUTHORIZED TO TRANSACT BUSINESS
IN ACCORDANCE TO THE LIGENSE DESCRIPTION
‘SHOWN BELOW:

DICARTMENT OF INSURANCE

THIS 1S TO CERTIFY THAT

>'| General Lines Agent
Life, Accident, Health and HMO,
ALVARO ALONSO CASTELLANOS Property and Casualty

78 W FRENCH OALES CIR. THE WODDLANDE, T 77222

Issue Date: 11-23-18¢ ‘on Date: 08:31-2020

LICENSE NUMBER: 698538

Al Castellanos CFP®

Executive Marketing Director
Certified Financi
Master of Science Financial Planning
Master of Science Financial Analysis
Master Planner Adva
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Standards of

Professional Conduct

U Integrity

U Objective Advice

U Competence

U Fair Treatment

U Privacy

U Professionalism

U Diligence .
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What I1s Deterministic?

Agent Product »| Client Product
K‘nformatﬁﬂ\ VS
Agent! Product 2 ~ Client Relatlonshlp
| Product 3 &
| Product4
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Total Financial Governance

Estate
Planning

Estate
Planning
Techniques

Ownership
Structures

Trusts &
Charities

Will &
other legal
documents

Optimal
Financial
Realization

Retirement
Planning

Social
Security

IRAs and
Roth IRAS

401k,
403b, SEPs
and
Corporate
plans

Retirement
Income &

Distribution
Strategies

Factors
Affecting
Business
Selection

Taxes and
Investments

Tax
Structures &
1040

Optimization

Annuities

Stocks,
Bonds,
Mutual
Funds

Risk &
Return,
MPT, IPS

College
Education
Financing

Cash Flow
Management

Budgeting

Time value
analysis
Cash
Reserves &
equivalents

Managing
Credit &
Debt

Tangible
Assets &
Home
Financing

Cashbacks

& Discounts

Risk
Management

Life
Insurance

Health
Insurance

Medicare
Options

Auto &
Home
Insurance

LTC &
Disability
Income
Insurance
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Who makes money with

an insurance license?

l $$$$5S

Estate Estate t:’i"& ; gptim.all
6 Planning Loy sslon | bbers
Techniques ;
Datira: & Taking the
5 Retirement | sogal -
Planning Retirement | C2lculations
Tax Stocks, Re'::Jsrl:; & Investment
Taxesand | siucturesa . Bonds, Policy
1040 B motuat | MO0 | atement
Investments Optimization Funds P]?hr:fg:;o & Plans
Time value Tangible
Cash Flow ) analysis Mana.gmg sy College
Budgeting Cash Credit & R Finandin
Management Reserves& | Debt s :
equiialents Financing
) LTC &
2 Risk Life Health | Medicare AH“:;:' Disability
Management Insurance Insurance Options SRR Income
Insurance

ssf s s

SRR
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Make money by redefining

our business!

U What about making monesellingadditional products®?

U Cross sell other products by redefining the scope an
realm of the relationship.

U Your client several times your client!!!
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The Strategy

6 Estate Estate Ownership | Trusts & oﬂ\:z Ir"ké: al Foir?z:l:?;l
Pl annin Planning Structures | Charities g .
g NI documents| Realization
401k, .
R t. t _ 403b. SEP Retirement Factqrs Strate gy
5 etremen Social IRAs and ar’l q Income & | Affecting
Pl anning Security Roth IRAS Corporate Distribution Business
Ip Strategies | Selection .
_ Spt a”ks u Use mandatory products to
ax ocks, . . .
Taxes and/| siuctures & N Bonds Risk & College get relationship started.
4 Annuities ’ Return, Education
Investment 1040 LS MPT, IPS | Financing
Optimization | Funds : U Accumulate many clients.
Time value
. . Tangible
analysis Managing .
Cash Flow ELelaE codn | cmene | CEEEE | Crsines iy gy Proceed to Cross Sell
geting
Management Reserves &|  Debt Home 1 & Discounts
. Financing
equivalents
. LTC &
2 Risk Life Health Medicare 'T-Iu(:(r)ni Disability
Management Insurance Insurance Options Insurance Income
Insurance

ACA, Medicare Advantage and Tax Preparation



The Markets

U ACA - Affordable Care Act.
U M.A. - Medicare Advantage.

U Annuities
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The 1095 Form

+on 1095-A | Health Insurance Marketplace Statement []voo |_on vo. voas 222
Tossury aboul Form 1096-A and iis separate instructions I:l COMRLCTED ?9({]}1 5
Inlomel v Sarvics 15 al wwwirs. gov/Torm 10053,
I  Recipient Information
1 Marknl placo idarshiae 2 Markol assigroa policy a v s rama
4 Fiacipiant's nama 5 Faopinls 558 & Raciplonts dala of b
F f 7 Hocpiant's spouse's rama B Fockponl's spousas 558 0 Racipknés sposa's dala of bidh
ro I I I I I OW O I I b) O r 10 Polioy st daln 11 Poloy termmalion cas 12 Sircol address (nChidng aparsmont ro )
13 Cily o lown 14 Staln or provinco 15 Country and 2P o lomign postal coda

the rest of your e
life, every time PE— i A
you see this form, .
you could say Hi  ————————
or Bye to $200. -

an (SLCSP) promium promium L croot
22 Fobiary

23 March

2 il

25 May

26 June

27 July

28 _August

20 _saplomber

A0 Oclobar

A Mowvamibar

32 Decermibe

33 _Annual Totals
For Privacy Act and Paparwork Nolice, 566 s apar 3 Gat. Mo, B0TDAG o TO05-A s




The Markets - ACA

= HealthCare.gov States State-Based Exchanges
14
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The Markets Size Texas ACA

Marketplace Enrollment, 2014-2018: 2014 - 2018
" 1.2 = U 1.2
mm - e .2 Mm
= e 1mm | 1,126,838
L0000 X
700,000
- $ 12 PMPM
$ 162.3 MM
2016
uuuuuuuuuuuuuuuuuuuuuu
elected a rketplace Pla
| R

SOURCE: Kaiser Family Foundation's State Health Facts. 6 PR E M I E R
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Enroliment in Medicare Advantage

20.4
19.0
17.6
16.8
15.7
14.4
13.1
i 111.9
7 10.5
8.4
6.9 6.8 6.8
Ili5-6 5.3 5.3 5-GIII

1999 2000 2001 2002 2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018
% of Medicare 4 8o/, 17% 15% 14% 13% 13% 13% 16% 19% 22% 23% 24% 25% 27% 28% 30% 31% 31% 33% 34%

Beneficlaries
NOTE: Includes cost plans as well as Medicare Advantage plans. About 61 million people are enrolled in Medicare in 2018 KFF

SOURCE: Kaiser Family Foundation analysis of CMS Medicare Advantage enrollment files, 2008-2018, and MPR, 1999-2007

enroliment numbers from March of the respective year, with the exception of 2006, which is from Apnil
- . . O
61 million people on Medicare in 2018 (0\‘:)“—“



The Market Size in the USA

Distribution of Enrollment in Medicare Advantage Plans,
by Plan Type, 2017

HMO 63%

Traditional Medicare
Medicare Advantage
67% 33%

Local PPO 26%

: PFFS 1%

Other 3%

Total Medicare Advantage Enrollment, 2017 = 19.0 Million

In 2017, the majority of the 57 million people on Medicare are covered by traditional
Medicare, with onethird (33%) enrolled in a Medicare Advantage plan.
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The Market Size In Texas MA

Individuals turning 65 over the next 12 months

Dallas/Fort Worth Metro;: 63,744 *$ 455 =% 29,003,520

Houston Metropolitan: 59,864 * $ 455 & 27,238,120

The Valley: 7,683 * $ 455%3,495,765

San Antonio: 22,730 *$ 4555=10,342,150
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Annuities

Annuity Sales Opportunities
C SEPT Simplified Employee Pension Plan
C IRAS

C 401(k) / 403(b) Rollovers
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Power 10 Protector Annuity

Deseriplion

Issue Age

Premium

Guaranteed Living

Benofit Rider

Interest Crediting
Options

Death Benefit

Free Withdrawals

Withdrawal Charge

Market Value
Adjusiment (MVA)

Waiver of
Withdrawal Charge
and MVA

Minimum Withdrawal
Value

Required Minimum
Distributions [RMDs)

Annuitization Choices

Cash Surrender Value

Index annuiry focusing on asset accumulation with no guaranteed living benefit rider

18-75 owner and annuitant

3 prior company approval if 1etal of all conracrs issued 1o the same owner and /or annuitan

ds $1 million

Mot available

& Index Interest Accounts [see details on far right panel] and a 1-Yeor Fixed Interest Account

Greater of 1) Minimum Withdrawal Value; or 2| contract value

Up ta 10% of the annuity contract value [based on prior anniversary value) if iaken after the first
contract year

Applies to amounts in excess of the 10% Free Withdrawal Amount.

Declines over 10 yaars: 10-9-8-7-6-5-4-3-2.1-0%.

Applies to any withdrawals subject o withdrawal cha

y es. MVA based on changes
Aarclays LS. Credit yield. Not applicable in oll states.

Withdrawal charge and MVA may be waived for cermain withdrawals if the contract owner is
diagnosed with a terminal illness (Terminal lliness Rider), has extended care needs [Extended Care
Rider] or requires assisiance with activiies of daily living [Activities of Daily Living Rider). Riders may
not be available in all states. Restrictions and limitations apply. See the Owner Acknowledgment and
Disclosure Statement for details.

rowing ot an annval rate as specified in the contract || withdrawals, ex

d MVA). State variations apply.

withdrawa charge:

Withdrawal charges and MVA will not apply to RMDs attributable to the contract. RMDs count against
the 10% Free Withdrawal Amount. Failure to satisfy the RMD requirements may result in o tax penalry.

Life income; joint and survivor ann and survivor anm

e annuiry with 10- e 20-year pericd

d certain;

ain; and in

Greater of 1) Minimum Withdrawal Value; or 2| coniract value adjusted for any MVA and
withdrawal charge

Index annuity focusing on asset accumulation with no guaranteed living benetit rider
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Power 10 Protector Example

$ 350,000 401(K) rollover:
C Commission: 4.5%

C $ 350,000 X4.5% = $ 15,750 Commission
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Preferred Carriers

ez Cigna

=3
@

e 7

»
BlueCross BlueShield AI ]] dnZ @

/  of Texas

MOLINA

HEALTHCARE

N\ WellCare

ambetter.| A|G

aetna

3

CLAANN

COMMUNITY £
HEALTH CHOICE

\Medicare Advantage Affordable Care Act (ACA) Annuities

—~—

General lines - life, accident, health and HMO
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Licensing

General lines - life, accident, health and HMO

Steps to get a license:

Quick Reference

micromeo | 1€Xas Department of
mescoens | |[NSURANCE LICENSING

page i 3
o e Candidate Handbook
page |10 March 2016
Exam Day:
What to Bring

page 14

CLICK HERE
FOR CONTENT
OUTLINES.

Test Center Locations

back cover

ALWAYS LEARNING PEARSON



Certification - ACA

Plan year 2019 Marketplace registration and training for
agents and brokers is now available on the Centers for
Medicare & Medicaid Services (CMS) Enterprise Portal!

CMS.gov IEnterprise Portal

A
*\PREMIER
‘ ‘ INSURANCE CONTRACTS, INC.
X


https://portal.cms.gov/wps/portal/unauthportal/home/

Certification T Medicare Advantage
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